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POWERFUL PRESENTATION & PITCHING

Course ID Course Name Time

Powerful Presentation & Pitching 6 vu.

tulanssfoUoUuRTMsuvdugy Mmsiddumndaloidundiwevaeoldedly
(Wwgowoanciolu Adwawisatumsuitaus (Presentation) waznistausuigiay
(Pitching) na1oiduinu:duraidadusilasonisius:ldsupyuaréoupauign:
1nadunéal UsunsoRrLhiauaRiAdIUaWNISOINVINATAZY nauliauisadoans
ATUAIYD VYV IUTKIWLLTNTDKSDUS:NUTA MikwaralomadAtymvssiinluogioun
t=t3lapld)

kotodAtyuovnistiiauainsowavlyldogindiuaseviuvavaladiwyv
2gholded ucaginsoiolasvasiolioniAaaulongA>IUADYMSUDVRIWY Nstan
13ov (Storytelling) AUurGamU wazAdWLUTDIUNISASUAUANIUNISTY NMISUATU
“Joya” naredu "usoUuanalo” AodvRgduasiondiuuancivuazasionduy
UudodiatRnudoynnala:ovAnsIdoenvgvEu

nangasdSvgnoonuuuunwasns:dunnu:nsdoaissoudiu doudnis
sadduadiuAa mstdiadoviionAydnsaifnuads TUoufivynanmwua:nMsaau
Fouagholioodw IWalARITDUSUaWISNasvANUIUasuLlaY (Impact) tunn
ASvAdudantiningullikuie waztlagunistillausuuutaua twnalelunis
Pitching AUamMsugTdnso

1. WalkRdnausuas:kwindo A wdAtyuoonIsdoaisidus:ansniwdv
dowacdondiudSoupvssiin wa:unuinuavuldaustugiIu: "WUIN1Y
A>WAQ”

2. Walkgldnausudnoiug AW tukdnnisaanuuulioni (Content
Structure), 5a5ngIWWY, ua:tnadAnIsTUud1dloWIunIstatdon
(Storytelling)

3. Walkghausuauisa sanuuualadiiinauto doansdssynanmwilulo

ua:SudonuAmnmiunSoanmiunmsadiawi:kuntunms Pitching Tdoghviioodw
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doui 1: Strategic Content & Storytelling

Ms31As1:RRWY (Audience Analysis) ua:msrimua "Hook” twadoqa
A WautpAvud 30 SuiRusn

lTasvashomsuitdauauuu 3-Step (Problem - Solution - Benefit)
inAdAMsLaov (Storytelling) tWatlasudayadoiautidumwsh

douil 2: Visual Impact & Slide Design

wanms Visual Hierarchy: Saaduasauwatkauq Q" Tty "swu”
MsLdont3d woud ua:sumw wadoasorsuniuazuusud
tnAdAMSaanDWEUBDUYDVYUDYA (Data Visualization)

douii 3: Delivery Performance & Body Language

msmuquﬁna‘wo (Tone of Voice) ua:nmskga (Power Pause) IWoaso
wav

muwmsﬁqtﬁuﬁmsua:dwu‘s’aﬁa (Eye Contact, Hand Gestures)
nMsusSKsSamsAMWGULdULa:ANLUS:KLA (Stage Presence)

douil 4: Advanced Pitching & Q&A Management

tnAdA Elevator Pitch: mstausloidatrounstuidaindina
nagnsmsaaurmnugina (Dealing with Tough Questions) pghouvity
aala

msUamensthiauanasiv Action (Closing for Results)

Workshop wanlasu

Workshop 1: Slide Makeover

« awnsnwagualadhidoya
kKudu (Data Dump) tKdu
mwhndoanstoanwaAnyla
pghvnsowavua:Quiuloodw

Workshop 2 : The Final Pitch

e EWNSNSOUSOUINATANLKUQUA
BStunmsutausugoldenso
Metdaniumsaioina wsou
SudpnuAmmunaduldognvi
rowsu
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Activity

Hanlasu

Activity 1: The 1-Minute Hook
Challenge

awisnoonuuunatsonAadiu
mswWamsthiaustwongandiu
autouavRIWoTdAUAMetuldan

o1na

Activity 2 : Mirroring & Presence
Practice

auisadsunmsidnivinieg Ns
1AdoUTKD uazmsauangmiig
avivuuazasoautndadalu

PASEASRIE(ID)

1. wunvius:audpuans,
2. ADKUNVIU, WUSKIS

3. Auvg/msaara NAPLUIFEUDLWULIUKSDTASONSCDRUSKISLAzANA

e s:gzDa1sOu 13u (6 $oluv)

e USSENY NoNssuU ua: Workshop
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wauun
awsa owlasvasivldoninis
daualdoghvibassn:uas
unauto
awwnsn sonuuualadmsuiaud
trrQuludoodwuazidntovie
awnsa doansdaduynanmwi
putoua:ldutotogwolddso
dwisa AdUAUADIUNISTUIUA:
asufmmuinaduldogvdad

awwnsn asuus:tudincyua:ua
Ms Pitching 1Wotklnawaaws
kg

undeum
AuUEuDYIOA WU Us:hi
WadovwaciarthAusUOULIN
KSDIWUSKIS
Womitumstihlaustep:AuTy
(Information Overload) Mtk
WWoIUUSLGUTUTA
dladiucdorkuvdo Tuuauto
ua:Qlutdutioon8w
lawsndoqQandwautouoo
WwWoldaanamsuiaus (AUWY
Knaalwnd)
0RUAMILANAKSDRUSKISTUTA
(otooMmUATUTALOZuUL KéD

Sulpnuaunadulaliaws
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SuduUsy
Lal

9.00 u.

10.30 u.

10.45 u.

12.00 u.

13.00 u.

14.30 u.

14.45 u.

16.00 u.

mruamsinausuBoUuams
rnangas Powerful Presentation & Pitching

s1aduanNdNSSUUDVKANGAS

doui 1: Strategic Content & Storytelling
e  MS3AS1KRWY (Audience Analysis) uaz:mismnua “Hook”
Wadvqandwautodouc 30 Suifusn
e lasvasivmsuausuuu 3-Step (Problem - Solution -
Benefit)
e INnAGAMSIAEDY (Storytelling) iWallasudayadiavtiiiu
mMwn
Activity 1: The 1-Minute Hook Challenge
wnwusn 15 un

doun 2: Visual Impact & Slide Design
e Kanms Visual Hierarchy: SagduanscuwatkauqQ "Q" Wty

ou
o mMsi@oni3d woud wa:sUmw Liwodoaisorsuniuazuusud
e INAUAMSaQADWBUSDUUDVUDYA (Data Visualization)
Workshop 1: Slide Makeover

Wnsuus:=Nn1uaiKi1snalvou

douf 3: Delivery Performance & Body Language
o msnauquﬁnéao (Tone of Voice) ua:mskga (Power
Pause) lWoa$owav
° mu*nmaﬁ’qlfJqusua:ij?'aﬁa (Eye Contact, Hand
Gestures)
e MSUSKISSaMsAWAULAULa:AIUUS:KLN (Stage
Presence)
Activity 2 : Mirroring & Presence Practice
wniusn 15 w0
doui 4: Advanced Pitching & Q&A Management
e nATA Elevator Pitch: msiaualpiGalroumstudainsina

e nagnsmsapummuena (Dealing with Tough Questions)
pghvsityaala
e  msUamemsthidausnaso Action (Closing for Results)

Workshop 2 : The Final Pitch
0W — a2U uanUaguadwAalbiu / Jan1sausy
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